
NONVERBAL COMMUNICATION BETWEEN MEN AND WOMEN

What are the differences between how men and women communicate? Nodding is an interesting nonverbal behavior
and men and women typically do so for.

For example, making direct eye contact typically increases credibility. In intimate relationships, moving closer
or shifting toward someone signifies attraction; in business relationships, however, it tends to have a negative
affect. For example, men are more likely to communicate as a way to maintain their status and independence,
while women tend to view communication as a path to create friendships and build relationships. American
men may be from Mars and women from Venus, but Brazilian men and women are from Brazil Our findings
indicated that best friends and instructors used similar nonverbal behaviors across all three countries.
Companies can avoid sexual harassment cases by establishing rules for acceptable conduct so colleagues don't
misunderstand the behavior of others on the job. Part of the reason for this is their tendency to use
communication to establish emotional connection. To improve communication between men and women, all
business personnel should take care to pay attention to the messages they send by their appearance as a form
of nonverbal communication. These cues reflect confidence, competence, truthfulness and persuasive ability.
Posture and Gestures As people get older, they develop the ability to accurately decode body language, such as
postures and gestures. What happens, for instance, when women are in high power positions over men? Men,
however, use eye contact most commonly as a challenge of power or position. Men also smile less. But when
women assume a high power role, like that of college instructor, the differences disappear. Most Recent. The
variation between countries turned out to be attributable to the women; American women both used and
recognized more of these nonverbal cues than either Kenyan or Brazilian women did. Women are more likely
to keep their arms closer to their bodies and cross their legs. Be Aware Note that you may be subconsciously
pushing stereotypes and biases that stifle open communication between genders. For example, appropriate
business attire conveys a sense of commitment and respect to the job. But do women and men actually behave
differently across a range of situations? Facial Expressions Women tend to make more eye contact during
communication than men. In accord with their greater desire for intimacy, women are generally more tolerant
of close bodily proximity than men; in fact, men are more likely to perceive close proximity as a sign of
aggressive or confrontational intent. Men and women differ significantly in their propensity to use nonverbal
communication, their skill in interpreting it and their means of signaling their meaning. Women also generally
rely more on facial expressions to convey their meaning or the intensity of their feelings. Both men and
women need to be conscious of the messages their facial expressions add to the conversation. Therefore,
although it is helpful for women and men to be aware that in specific relational roles they may tend to
communicate differently, in the classroom and probably in supervisor-subordinate relationships in the
workplace they are likely to have many more commonalities than differences. For over 25 years she has
developed quality training materials for a variety of products and services supporting such companies as
Digital Equipment Corporation, Compaq and HP. Stay Aware Understand that men and women have different
communication styles. Get Information Learn about the different styles of communication used by men and
women and seek to understand the context for both genders. Communication Approaches One of the reasons
that men and women differ in their use of nonverbal communication is that their reasons for communicating
are often different, according to John Gray, author of the best-seller "Men are from Mars, Women are from
Venus. The hormone is found in increased numbers when people hug or engage in sexual activity. Women are
usually comfortable speaking with someone side by side and are more comfortable being in close proximity
with other women. Women did not use the sort of gestures, posture, and facial expressions that would
establish relational closeness with their students any more than male instructors did. Both men and women can
be more persuasive when they appear to be interested in the conversation by leaning in, nodding in agreement
or gesturing with a hand to reinforce a negative message. They also use more non-verbally immediate
behaviors than men. Our interest was in exploring some of the nuances of differences in nonverbal
communication by men and women. However, whereas American women noticed these behaviors by their
friends more than American men did, there was only a slight difference between Kenyan men and women, and
no difference at all between the perceptions of men and women in Brazil. Women, on the other hand, are far
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less reticent about touching other women because they also use touching as an expression of friendship or
sympathy. According to Psychology Today, more than half of all communication in conversation is done so in
nonverbal form. For example, if a man in a powerful position communicates with a woman in a subordinate
role, she typically has a greater motive to figure out what he wants than he does. Rather, they magnify
stereotypes or focus on the surface-level issues instead of digging deeper into why the genders act one way or
another. In one sense, then, our research supports the idea that women are more adept than men at using and
recognizing certain types of non-verbal communication with people who are their social equals. Women are
different from men as a result of belonging to different subcultures â€” and vice versa. Save casual clothes for
the weekends. Nevertheless, different cultures have different tolerances for bodily proximity, and these
differences often exceed the difference between genders. Facial Expressions During face-to-face meetings,
men and women constantly give signals about their personality, feelings and attitudes.


